
2021
M E D I A  K I T

The UK magazine for purchasing professionals

Electronic Components Supply Network



2021 MEDIA GUIDE

About Electronics Sourcing
Electronics Sourcing UK & Ireland (ESUK), North America 
(ESNA) and Europe (ESE) are publications for professionals 
who source electronic components and associated 
services. In total, Electronics Sourcing is sent to over 
127,500 purchasing professionals worldwide who are 
looking to develop their knowledge, gain an understanding 
of the best places to buy and learn how to obtain 
the right product at the right price. Electronics Sourcing 
has a 5.2 pass on figure, making the total reach over 
663,000 readers.

ESUK and ESNA are annually audited by ABC, an 
independent auditing service that verifies the circulation.

ESUK, ESNA and ESE are edited by award winning writer 
Jon Barrett. Electronics Sourcing is designed to provide 
informative and educational content through our News, 
What’s New and How to Buy sections.

ABC Audited

Circulation Breakdown
Broadcasting: Radio, Television, Film
Computers: Computers, Office Equipment/Machinery
Electrical: Lighting, Domestic Goods, Electrical Equipment
Gaming: Games, Toys, Musical Instruments, Watches
Industrial: Industrial Manufacturing/Distribution
Medical: Medical, Surgical and Orthopaedic
Military: Defence, Weapons and Ammunition
Research and Development: R&D, Technical Testing 
and Analysis, Optical
Telecommunications: Telephone Related Equipment
Transport: Automotive, Marine, Railway, Aviation
Utilities: Electricity, Water, Gas, Telephone
Other Manufacturing: Mobility Products, Process, 
Machine Tools, Cooling and Ventilation, Lifting 
and Handling

Why Electronics Sourcing?
Circulation: With over 663,000 worldwide readers, 
we provide the most concise database of electronics 
purchasing professionals. The ongoing investment in our 
circulation means we continually update company profiles 
and ensure we are always adding new companies.

Want to see for yourself? Come into our offices and we 
will be happy to let you test our circulation, assuring you 
that we are reaching your target audience.

Editorial: By listening to buyers and suppliers alike, 
Electronics Sourcing’s editorial is always being fine-tuned 
to the industry’s changing needs.

Services: Electronics Sourcing offers the chance for 
everyone to be included regardless of budgets. With print, 
online, data rental, advertorials, editorials and buyers’ guide 
listings, Electronics Sourcing has something to suit your 
marketing requirements. 

Publications
ES UK & Ireland and Sourcing Guide 
• Published 12 times a year
• Circulated to 8,699 purchasing professionals in 

       UK & Ireland
 • Independently audited by Audit Bureau of 
       Circulations (ABC)
 • The Sourcing Guide supplement published once 
    a year to same circulation and trade event
    distribution

ES North America
• Published 12 times a year
• Circulated to 72,000 purchasing professionals 

    in North America
 • Independently audited by Audit Bureau of 
       Circulations (ABC)

ES Europe
• Published six times a year
• Circulated to 33,000 purchasing 

    professionals in Europe

ELECTRONICS 
SOURCING
IS INDEPENDENTLY
ABC AUDITED
2005/2019
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Editorial Features 
list for 2021

Features* Special Focus Show Previews Deadlines
(DD/MM/YY)

January 2021 Annual Special 
Edition – Distributor & 

Supplier Focus

Editorial: 04/12/20  
Advert: 09/12/20 

On Desk: 05/01/21

February Connectors, 
Obsolescence, Kitting, 

IoT, PCBs

Medical Embedded World Editorial: 06/01/21 
Advert: 11/01/21 

On Desk: 03/02/21

March Cable & Wiring, Power, 
Frequency, CEM 

Sourcing

Best of British Southern Electronics Editorial: 05/02/21 
Advert: 09/02/21

On Desk: 03/03/21

April Displays & LEDs, 
Enclosures, Component 

Comparisons

EV Charging PCIM Europe Editorial: 05/03/21
 Advert: 09/03/21

On Desk: 03/04/21

May Connectors, PCBs, 
Thermal Management

Aerospace, Defence &  
Medical

Editorial: 08/04/21
Advert: 12/04/21 

On Desk: 04/05/21

June Power, Obsolescence, 
IoT, EMC

Automotive,
EV Charging

Paris 
International Airshow

Editorial: 06/05/21
Advert: 10/05/21

On Desk: 03/06/21

July Displays & LEDs, 
Enclosures, Passives, 

Packaging, CEM

Automation & 
Robotics

Editorial: 04/06/21
Advert: 09/06/21

On Desk: 02/07/21

Sourcing Guide The Sourcing Guide – A5 guide distributed with ESUK, published in Summer 2021

August Connectors, Switches, 
Frequency

Medical, Aerospace & 
Defence

Editorial: 06/07/21
Advert: 09/07/21

On Desk: 03/08/21

September Kitting, Obsolescence, 
Semiconductors, IoT

Best of British Editorial: 05/08/21
Advert: 09/08/21

On Desk: 02/09/21

October Power, PCBs, Thermal 
Management, EMC

Harsh Environment Nothern Manufacturing Editorial: 06/09/21
Advert: 10/09/21

On Desk: 04/10/21

November Connectors, 
Enclosures, Cable & 

Wiring,  CEM Sourcing

Renewable Energy,
2022 Wall Planner

productronica Editorial: 05/10/21
Advert: 08/10/21

On Desk: 03/11/21

December Displays & LEDs, 
Switches, Frequency

2022 Industry 
Forecasts

Editorial: 05/11/21 
Advert: 09/11/21

On Desk: 02/12/21

*Editorial content subject to changes. It can be changed or shifted without prior announcement. Semiconductor 
  Market Watch and Distribution Market Watch are published in each issue
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Circuit Solutions (Cambridge) Ltd
Cambridge
01480 460860
www.circuitsolutions.co.uk

M-TEK
Reading
01189 455377
www.mtek.co.uk

Corintech Ltd.
Fordingbridge
01425 655655
www.corintech.com

Jaltek Systems
Luton
01582 578170
www.jaltek.com

Nemco
Stevenage
01438346600
www.nemco.co.uk

FermionX Ltd
Worthing
01903 524600
www.fermionx.com

Tate Circuit Industries
Lichfield
01543 622435
www.tatecircuits.com

Wilson Process Systems
Hastings
01424 722222
www.wps.co.uk

Building the future
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Nemco’s managing director, Dave Pearce

CEM

Nemco’s managing director, Dave Pearce, walks readers through the 
company’s capabilities, from shop floor processes to industrial standards

As a UK-based contract 
electronic manufacture 
(CEM) and electronic 
manufacturing services 
(EMS) provider, Nemco 
is built around a core 
offering of PCB population, 
GA assembly, full product 
build and cable/harness 
production.

Managing director, Dave 
Pearce, said: “Our vision is 
to be the contract electronics 
manufacturer of choice, 
providing world class 
manufacturing services to 
satisfied customers and to 
set the standard for quality, 
delivery and reliability. 
Investing in people as well as 
equipment is fundamental to 
this aim.”

The company’s 60,000ft2, 
Stevenage-base 

manufacturing plant offers 
a mix of services, from 
product proto-typing, to 
handling all aspects of the 
manufacturing and supply 
cycles including procurement, 
PCB population, product 
assembly, test, packaging and 
logistics.

The backbone of PCB 
assembly comprises six 
SMT lines, flow/selective 
soldering equipment, plus 
a conventional population 
team. General assembly 
services range from ‘PCB 
in a box’ to highly complex 
cables assemblies. Test and 
inspection facilities include 
AOI, x-ray, functional, ATE, 
JTAG and flying probe.

Given the increasingly 
challenging component 
purchasing environment, 

Nemco has strengthened its 
procurement team to support 
sourcing difficult parts. To 
cover the technical aspects 
customers are allocated 
a specific member of the 
engineering team as a point 
of contact.

Nemco’s customers operate in 
demanding markets including 
defence, aerospace, medical, 
laboratory equipment, 
scientific equipment, 
instrumentation and 
transport.

Accreditations include AS 
9100, ISO14001 and SC21, 
for which the company has 
received a Silver Award for 
the fourth consecutive year.

www.nemco.co.uk

OFFSHORE PCB MANUFACTURE
SUPPORTED BY UK ENGINEERS

TATECIRCUITS.COM
Tate Circuit Industries Ltd

Unit 1 Europa Way, Britannia Enterprise Park,
Lichfield, Staffs, WS14 9TZ

sales@tatecircuits.com 01543 622 435

aerospace
sector
certi�cation
scheme

as
cs

     FM 45145             MD 549277   

• 3 SMT lines
• Dedicated NPI Line
• PCB Layout
• Selective Solder & Manual Assembly
  IPC-A-610 Class 3 workmanship
  standard
• Cable Assembly
• Conformal Coating
• Pressfit
• Extensive test suite
• X-ray
• State-of-the-art 3D inspection 
• Box-build & High Level Assembly
• System Integration

Working with Customers to create history
Jaltek Systems is a leading AS9100 and ISO 13485 
accredited UK contract electronics manufacturer with over 30 
years’ experience. We offer a comprehensive range of 
integrated design and manufacturing services adapted to meet 
our customer’s varied requirements. 

Focusing on low to medium volume, high mix product profiles 
for a range of industries, Jaltek uses advanced systems to 
support products throughout their lifecycle, offering a single 
service or complete solution.

We have a diverse customer base, from global PLCs to 
start-up ventures, many have worked with us for over 15 years 
- testament to our customer focus and support in an ever 
changing marketplace.

www.jaltek.com

Designing and manufacturing electronics for over 30 years

Jaltek Systems
 Unit 13 Dencora Way
 Sundon Park
 Luton
 Bedfordshire
 LU3 3HP

+44 (0)1582 578170

info@jaltek.com
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Reader Research Results

2021 MEDIA GUIDE

88% 
of readers want 

ESUK in print format, 

12% 
in digital format

64% of readers 
have not attended any trade 
shows in the last 18 months

71% of readers 
have a preferred suppliers list

How do readers buy 
components —

28%
Telephone

31%
Online

41%
Contractual 
agreements
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READER JOB TITLES INCLUDED

Senior Design Engineer

Purchasing Coordinator

Sourcing & Procurement Leader

Commercial Director

Technical Director

Managing Director

Materials Buyer

Buyer
Product Manager

Development Director

Development Engineer

Electronic EngineerMaterials Requirement Planner

Site Procurement Manager

Senior Partner

CEO

Design Engineer
Engineer

Purchasing Director
Industrial Engineer

Principal Engineer

Supplier Quality Engineer

Quality Manager

Sub-contract Specialist

Health & Safety Manager

Purchaser

Purchasing Supervisor

Procurement Manager
Production Manager

Chief Buyer

General Manager

Head of SCM
General Technical Buyer

Medical Engineer

R+D Buyer

Electrical Design Engineer

Principal Buyer

71% of readers 
are actively involved at 
early design stages with 
design engineers

76% of readers 
have contact with principal 
component manufactures

58% of readers 
use the buyers guide 

section to find new or 
alternative suppliers

2020 average spend

£2,302,139.33



Advertising Rates

Print   x1 x3 x6 x12
Double Page  £3975 £3770 £3570 £3350
A4 Full Page  £2410 £2175 £1950 £1725
Half Page  £1285 £1170 £1070 £1015
Quarter Page  £865 £795 £710 £645

Buyers’ Guide Listing
£375 per listing per annum. To appear in 
12 issues and online on the ESUK website

Loose Inserts and Supplements
Price on request. Inserts are priced on weight and can 
either be loose or bound. A sample of each insert is 
required before we can confirm the order.

Email acceptable for files under 20MB. Alternatively, please use our 
Dropbox to transfer larger files. Contact the production department for 
password information: thomas.smart@mmgpublishing.com

High resolution press quality PDF files with 0.125”/ 3mm bleed, all 
images and colors converted to CMYK with all fonts embedded. TIFF, 
JPEG and EPS files must have a resolution of 300dpi and be saved as 
CMYK color space or greyscale for mono images.

Mechanical Data
  
    Width x Height
Double Page
Bleed**    426mm x 303mm
Trim    420mm x 297mm

A4 Full Page
Bleed**    216mm x 303mm
Trim    210mm x 297mm

Quarter Page Portrait  86mm x 124mm
Quarter Page Strip  180mm x 65mm

Third Page Horizontal**  216mm x 110mm
Third Page Vertical**  84mm x 303mm

Junior Page   130mm x 190mm
Half Page Horizontal  180mm x 124mm
Half Page Vertical  86mm x 254mm

Block Advert (Online)  125 x 125 pixels
Banner Advert (Online)  728 x 90 pixels
Skyscraper Advert (Online) 120 x 600 pixels
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Our Editors

Jon Barrett Editor of Electronics 
Sourcing UK, North America 
and Europe

Leaving Colchester Institute with qualifications in 3D 
Product Design, Jon began his engineering career 
in the automation industry. This role saw Jon gain 
experience in industries ranging from food and drink to 
pharmaceuticals and nuclear. During his publishing career, 
Jon has continued to develop his mechanical, electronic 
and software skills ranging from recent qualifications 
in precision welding to the development of world-first 
innovations in hosted business software applications. 
For editorial submissions, please send to 
jonb@electronics-sourcing.com

James Carbone Editorial 
contributor to Electronics Sourcing

James Carbone is a freelance writer covering the 
electronics supply chain. A veteran journalist, James 
was a writer and editor for Electronics and Purchasing 
magazines for 21 years. He covered electronics 
distribution, semiconductors, passive components 
and connectors for the magazines. He also wrote 
extensively about the strategic purchasing strategies 
of electronics OEMs and electronics manufacturing 
services providers. James is a graduate of the State 
University of New York at Albany.

John Denslinger Editorial 
contributor to Electronics Sourcing

John Denslinger is a former executive VP Murata, 
President SyChip Wireless, and President/CEO ECIA, 
the industry’s trade association. His career has 
spannned up to 40 raw years in electronics.

Thomas Smart Online Editor 
of Electronics Sourcing UK, North 
America and Europe 

Thomas Smart has been online editor for Electronics 
Sourcing UK, Europe, North America and Offboard Souring 
for over five years. Always on the look-out for the latest 
news and stories relating to the electronics sector he can 
be found tweeting @Electrosourcing or reached on email: 
thomas.smart@electronics-sourcing.com

Amy Leary Online Editor of 
eBOM.com

Amy Leary has been working within the electronics 
industry for over three years. From starting as a Circulation 
Assistant, she was quickly promoted to the Marketing 
Manager for eBOM.com. Along with marketing, Amy also 
produces unique editorials connected to the industry which 
have been published in widely recognised publications 
globally. Anything eBOM related, she’s your contact: 
amy.leary@ebom.com
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Electronics supply 
base consolidation 
is changing

72 March 2020 • www.electronics-sourcing.co.uk

More mergers and acquisitions are occurring because suppliers want to add products 
or technologies that they don’t currently have to reach out to new customer segments

L
ast November, 
many electronics 
component buyers 
were troubled 

by the news that passives 
powerhouse Yageo would 
acquire Kemet, another 
leading manufacturer of 
resistors, capacitors and 
other components.  

The planned acquisition, 
which is expected to close 
later in 2020, would be good 
news for Yageo because it 
would make the company a 
$3 billion per year passives 
behemoth. However, it 
appears to be bad news for 
passive component buyers, 
who would have one less 
supplier to choose from 
which would mean less 
competition and potentially 
higher prices.

Some buyers fear it could 
also mean more component 
obsolescence because if 
consolidating companies have 
over lapping product lines, 
one of the lines will likely 
be eliminated. 

Buyers are concerned the 
Yageo-Kemet merger will cut 
down on parts availability 
because there could be less 
investment in new capacity 
by the consolidated company. 
They point out that while 
component manufacturers 
added capacity in 2016 it was 
not enough to meet demand 
in 2017 and 2018 which 
resulted un shortages of 
multilayer ceramic capacitors 
(MLCCs), chip resistors, 
power semiconductors and 
other discretes.

If investment in new capacity 
is not increased by Yageo 
and other component 

manufacturers, another 
round of shortages of 
capacitors, resistors and 
discretes is likely because 
component demand will 
increase over the next 
several years. They point 
out major trends such as 
such as development of 
more Internet of Things 
devices, continued growth 
of wireless technologies 
going into vehicles, industrial 
equipment, autonomous 
electric and hybrid vehicles 
and strong growth of 
cloud computing will drive 
component demand to 
new heights.

Yageo said the acquisition 
will make would make the 
company a one-stop shop 
that provides buyers with 
a wider choice of polymer, 
tantalum, ceramic, film and 
electrolytic capacitors, chip 
resistors, sensors, actuators 
and other components. The 
combined company would be 
better able to partner with 
long-standing customers 
worldwide through its 
combined 42 manufacturing 
plants and 14 research and 
development centers. 

Industry analysts say Yageo’s 
planned acquisition of Kemet 
is a recent example of the 
type of consolidation that 
has traditionally occurred 
in the electronics supply 
base over the years i.e. one 
supplier acquiring another 
to boost overall revenue, 
eliminate a competitor, and 
reduce cost by consolidating 
operations. Other examples 
in recent years include 
ON Semiconductor buying 
Fairchild, Infineon acquiring 
International Rectifier and 
Microchip buying Microsemi. 

Such acquisitions occurred 
frequently over the past 
10 years. 

However, in recent 
years, more mergers and 
acquisitions are occurring 
because one supplier 
wants to add products or 
technologies that it currently 
it does not have and to 
branch out to customer 
segments it does not serve. 
“In the M&A activity we 
have seen recently, one 
company acquires another 
company although the 
two companies don’t have 
product overlap,” said Kevin 
Anderson, senior analyst, 
power semiconductors for 
researcher IHS Markit. 
“They do it for reasons of 
diversifying their customer 
base or their market space. 
A good example is Infineon 
is in the process of buying 
Cypress,” he said. Cypress 
has a differentiated portfolio 
of microcontrollers as well 
as software and connectivity 
components while Infineon 
products include power 
semiconductors, sensors and 
security solutions. “Those 
two companies basically 
have zero overlap in the 
markets that they serve,”
said Anderson.

There have been many other 
mergers involving companies 
that don’t have overlapping 
product lines. For instance, 
in 2015, the microprocessor 
market leader Intel acquired 
Altera, which builds field 
programmable gate arrays, 
semiconductors that Intel 
did not previously make. 
In 2019 there were seven 
major mergers and many of 
them involved companies 
that looked to expand their 

Sponsored byPurchasing by James Carbone Purchasing by James CarboneSponsored by
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product portfolios and reach 
new markets. For instance, 
graphics processor maker 
Nvidia bought Mellanox 
which makes adapters, 
switches and cables for high 
performance computers, 
while ON Semiconductor 
acquired Wi-Fi solutions 
supplier Quantanna 
Communications.

In some recent mergers and 
acquisitions, one company 
will buy a product division 
of another company, not the 
whole company. “A good 
example of that is NXP 
buying the Bluetooth radio 
business of Marvell,” said 
Anderson. “We’re seeing 
those kinds of transactions.”

A sharper focus
Rob Lineback, senior market 
analyst for researcher 
IC Insights said some 
consolidation is due to 
companies wanting to 
“sharpen their focus on 
growth market applications, 
like the Internet of Things 
or machine-learning and 
artificial intelligence.” 

In some cases, the acquiring 
company starts a whole new 
company with the division 
that it acquired. One example 
is NXP selling its standard 
products group for $2.75 
billion to Chinese investment 
companies which then 
used the group to create 
Nexperia in the Netherlands. 
Nexperia now is selling more 
power transistors than it was 
when the operation was part 
of NXP, said Lineback. 

In other cases, consolidation 
may occur because a 
semiconductor company just 
wants to get out the chip 
business. A recent example 
is Panasonic. Last November, 
Panasonic announced it was 
quitting the semiconductor 
business and selling its assets 
including the company’s chip 
and product development 
units and its manufacturing 
facilities to Nuvoton 
Technology, a subsidiary of 
Winbond Electronics, based 
in Taiwan for $250 million.

In fact, Panasonic has been 
divesting its semiconductor 

business for years. In 2014, 
it sold a 51 per cent stake 
in its chip manufacturing 
assets including a 300mm 
fab and two 200mm fabs to 
TowerJazz. UTAC bought 
its assembly/test facilities. 
It also sold its diode and 
transistor business to Rohm 
Semiconductor last year.

Anderson says that 
consolidation has probably 
resulted in less competition 
in some product areas. 
However, he notes that 
20 years ago there were 
probably 15 or more 
memory IC manufacturers 
and now there are five, 
but there’s still healthy 
competition and the remain 
five have aggressively 
invested in new technology 
and capacity.

Less volatility
In fact, consolidation has 
had a positive impact on 
the semiconductor industry, 
according to some industry 
analysts. “If you look 20 years 
ago, the boom/bust cycles of 
semiconductors were more 
extreme than they are today. 
We still have peaks and 
valleys, but they aren’t as 
severe,” said Anderson. 
That is due in part 
to consolidation. 

If there are 15 companies 
“chasing the same business 
versus five,” it leads to 
oversupply. Those suppliers 
compete by overproducing 
and lowering prices to gain 
market share. However, 
when demand eases, revenue 
for chipmakers plummets. 
Chipmakers scale back on 
capital expenditures and 
when demand recovers, 
shortages result. Now with 
fewer suppliers “the market 
is more mature and there 
is more discipline“ and less 
volatility in the industry, 
he said.

Less volatility is good for 
electronics purchasers 
because it can reduce the 
frequency of shortages and 
the duration, so buyers don’t 
have to scramble on the open 
market to find parts and pay 
higher prices for them.

The risk of counterfeit parts 
is also reduced. During times 
of shortages, incidences of 
buyers purchasing counterfeit 
parts increases because 
counterfeiters will flood the 
market with bogus parts.

While the industry may be 
mature and there are now 
fewer suppliers of memory 
chips, power transistors and 
other components than there 
were 20 years ago, it does 
not mean that consolidation 
is over. In 2019, there were 
more than 30 semiconductor 
acquisition agreements 
with a combined value of 
$31.7 billion, a 22 per cent 
increase from $25.9 billion 
in 2018, according to IC 
Insights. In addition, seven 
of the acquisition agreements 
totaled $1 billion or more.

The average annual value 
of semiconductor industry 
mergers between 2015 and 
2019 was more than 4x the 
average from 2010-2014. 
Prior to 2015, total value of 
acquisitions in a year were 
less than $17 billion. From 
2015-2019, total value of 
acquisitions was more than 
$25 billion annually and 
that trend may continue for 
several more years, IC 
Insights said.

Many of the agreements 
involved companies that are 
developing or producing 
chips for high-growth 
products involving machine-
learning and artificial 
intelligence, autonomous 
vehicles, human recognition, 
computer vision, virtual/
augmented reality, and high-
speed wireless connections to 
the Internet of Things, 
said Lineback.

The value of the acquisitions 
in 2019 was the third highest 
in semiconductor industry 
history. The record was set in 
2015 when chip companies 
spent $100.7 billion on 
mergers and acquisitions. The 
second highest was $59.8 
billion in 2016, according to 
IC Insights.

No records expected
However, it is unlikely there 
will be a new record amount 
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Best of British 

Working with a UK-based distributor provides responsive flexibility 
with an intelligence-led approach, explains Charcroft’s Debbie Rowland 

With the global economy 
and markets undergoing 
significant upheaval through 
Brexit, US trade conflicts and 
the recent pandemic, being 
a British-based business 
increasingly offers benefits.  

Take Brexit as an example; 
despite being a source of 
concern for many within 
the industry, British-based 
businesses have been able 
to respond and adapt to 
situations as they develop. 
This is partly because they 
are not just one small part 
of a large global distribution 
company. It's likely Brexit will 
not have a major effect on the 
continued growth of British 
companies, or the support 
that they offer to customers, 
however, the effect on larger, 
global businesses remains to 
be seen. 

An adaptable 
service model 
Another advantage for a 
British-based company is that 
by operating on a country-
wide scale it is possible to 
adapt the service model 
quickly in response to the 
changing business climate 
and individual customers. A 
key part of this is the ability 
to identify gaps in the market 
and to offer solutions.  

After the recent allocation 
struggles, it is likely that 
in 2020 British OEMs and 
CEMs will be looking for a 
broader level of support. One 
answer to this will be the 
development of a customer-
specific full-service package 
delivered from a central 
location. These packages 

must be designed to address 
the needs of each individual 
customer and cover specialist 
design support, technical 
expertise and a dedicated 
sales team. 

Operating solely from the UK 
makes the development of 
niche support packages easier 
and more responsive. It can 
also serve to maintain the 
very positive on-time delivery 
figures that were achieved 
throughout the recent 
period of extended lead 
times and allocation. This 
will be particularly vital as 
the industry moves forward 
into uncharted post-Brexit 
territory. 

Focused technical 
support 
As a fully UK-based business, 
Charcroft Electronics uses 
an intelligence-led approach 
to help customers address 
technical and procurement 
challenges. This support has 
included the addition of a 
specialist manufacturing 
facility to deliver support 
with a more technical focus.  

One example of this was 
provided to a UK-based 
OEM who manufactures 
forklift trucks. The OEM 
needed a power supply to 
charge electronic equipment 
on forklift trucks for the 
local market. The customer 
provided designs for two 
types of power supply; 
a 5V output device with 
micro USB connectivity 
and a 12V output version, 
based on the MTM PMD50 
power supply. A third design 
covered an installation-pack 

to allow post-build fitment 
of the power supplies onto 
forklifts of various electrical 
architectures.  

The designs were converted 
into CAD drawings by 
Charcroft and, following 
approval, samples of each 
design were built and 
submitted to the customer 
for testing and final approval. 
This allowed the customer to 
develop a bespoke solution 
which was suitable for local 
markets or specific customers. 

Based in the UK’s smallest 
town, Llanwrtyd Wells, 
Charcroft’s internal teams 
have been developed from 
within the local community. 
This stable and experienced 
workforce is vital to enable 
effective delivery of the 
specialist support needed by 
customers operating in harsh 
and high-end applications. 

www.charcroft.com 

“”As a fully UK-based 
business, Charcroft 

Electronics uses 
an intelligence-
led approach to 
help customers 

address technical 
and procurement 

challenges

28 May 2019 • www.electronics-sourcing.co.uk

Connectors 

Protecting against 
connector counterfeits 
and copies 
Safeguarding your company and customers from counterfeit connector products is 
paramount. Here Lemo explains some common issues and how to avoid them 

Knock-off electronic 
components, such as 
connectors, can cause big 
problems for purchasers. 
Particularly when parts are 
deliberately designed to 
superficially resemble or 
imitate premium components 
that have been manufactured 
with more stringent design 
specifications. 

Unwittingly using them 
in an otherwise quality 
product could lead to 
accelerated equipment 
failure or malfunction, or 
to deficits in end-product 

performance, such as lower 
quality broadcast or recorded 
video, less accurate testing 
or measurements, or other 
detrimental consequences 
that could impact the 
manufacturer’s reputation. 

More concerning still is when 
these components find their 
way into medical devices, 
aerospace, and military 
applications, that may have 
life or death implications. 
This issue, however, can be 
surprisingly complicated, 
with many nuances.  

Counterfeit vs copy 
The term ‘counterfeit’ is a 
legal term, meaning an item 
produced using form or  
functional aspects protected 
under formal intellectual 
property rights that have not 
been granted to the producer 
by the rightful IP owner. 
Whether or not an item is 
technically a counterfeit is 
usually decided on a case 
by case basis in a local court 
of law. The onus can be on 
the rights holder to prove 
that they had previously 
applied for the appropriate 
rights, and that these rights 

 In this counterfeit the receptacle and plug 
can mis-mate, potentially causing mechanical 

damage to contacts 

“”Connector copies 
may become

hard to operate 
and fail after just 

a few hundred 
operations

Authentic Redel on the top and
counterfeit on the bottom. Counterfeit Redel 
- 150° C max operating rated temperature. 

Clearly these materials are sub-standard

Authentic Redel on the left and 
counterfeit on the right
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are properly maintained in 
accordance with local laws.  

Companies found to be 
producing counterfeit 
goods can face potential 
civil and criminal liability, 
such as fines and payments 
of damages, as well as the 
confiscation of their goods. 
More importantly, purchasers 
and users of these parts 
can also face similar civil 
and criminal liability, often 
regardless of whether they 
knew the purchased parts 
were counterfeit or not.  

Reading between the lines, if 
a local government does not 
accept a particular IP legal 
protection; if a third party is 
able to copy a product aspect 
that is not protected in their 
jurisdiction; or if the original 
manufacturer in other ways 
fails to protect their IP 
under local laws, then these 
copies may be technically 
legal in that country, even if 
specific aspects are brazenly 
recreated. 

Of significant note, however, 
is that even if a product is 
deemed legal under local 
laws, it may be considered 
an illegal counterfeit as soon 
as it crosses the border into a 
country where those aspects 
are properly protected. This 
immediately exposes both the 
seller and the purchaser to 
potential legal ramifications 
in that country. 

While the legal status of 
a component is obviously 
of critical importance to 
a purchaser, there are 
many other component 

characteristics that can 
also cause significant 
damage, even if said copy is 
technically legal. 

How copies fail 
Inferior mechanical 
performance—Quality 
connectors often provide 
several thousand mating/
de-mating cycles, however, 
connector copies may become 
hard to operate and fail 
after just a few hundred 
operations, with pins bent or 
worn away. 

Inferior electrical and 
temperature performance—
Premium connectors need to 
withstand the applications 
for which they are intended. 
In one case, a genuine Lemo 
connector was rated for a 
temperature of more than 
300ºF at the outer housing 
and more than 480ºF at 
the insulator. One customer 
contacted Lemo because their 
connectors were melting at 
temperatures as low as 200ºF, 
however, on examination, the 
components turned out to be 
knock-offs. Fake connectors 
can blacken or melt during 
processes such as soldering, 
or in the heat generated 
by standard operating use, 
creating overheat conditions 
and/or shorts between 
contacts.  

Inferior materials—Unlike 
genuine connectors, which 
use high performance 
materials, knock-offs may 
use gold tinted metal to 
replace real gold, reducing 
conductivity and inviting 
short term corrosion. In 
plastic connectors, high 

quality engineering polymers 
such as PEEK insulator 
materials are replaced by 
lower performance materials, 
sometimes even coloring the 
plastic to mislead the eye. 

Dangerous materials—Much 
has been written about 
radioactive scrap metals 
contaminated with dangerous 
isotopes finding their way 
into the supply chain. 
Premium manufacturers have 
reliable sources for safe and 
proven materials, however, 
those looking for the cheapest 
materials may demand less 
information on traceability 
and raw materials. Similarly, 
premium suppliers adhere 
to international directives 
such as the Restriction 
of Hazardous Substances 
Directive (RoHS), which 
maintains agreed upon limits 
on substances such as lead, 
mercury and cadmium. 
Knock-off manufacturers 
might not. 

Sloppy machining and 
finishing—Knock-off 
manufacturers sometimes 
make use of less skilled 
labor; use low quality, 
non-maintained tools; or 
don’t take time to properly 
complete each part. Stray 
metal burrs or chips that 
are conductive, uneven 
machining, and improperly 
packed insulation material 
can all lead to shorts or 
loss of signal. Inconsistent 
polishing or plating and 
subsequent lack of overall 
sheen are also common. 

Ethical considerations—
Quality component 

Connectors
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Our Editorial

Our editorial team is always on the lookout for purchasing 
related articles and would welcome your submissions for 
free. Our readers love interesting and informative editorials 
and are always keen to be informed on What to Buy, 
Where to Buy and How to Buy.

We have introduced a list of editorial prompts to kick-start 
your article ideas. Pick a topic, let a member of the editorial 
or advertising staff know what you are planning to write 
and we will look at its inclusion in the next available issue.

 • Is saving money always the best option? 
 • Counterfeit, the legal perspective 
 • Can savings be made on exchange rates? 
	 •	Who	makes	the	final	decision,	purchasing	
    or design? 
 • How is the industry combatting more   
    complex counterfeits? 
 • Day in the life of a purchasing professional 
	 •	Conflict	minerals	explained	
 • The role of new distribution channels   
 • Are CEMs the new distributors? 
 • Advances in purchasing software 
 • The real cost of late deliveries 
 • Logistics: behind the scenes 
 • Vendor reduction: pros and cons 
 • Five minute survey: what’s the latest    
    purchasing intel? 
 • Why buy direct from manufacturers? 
 • Lead times: long range forecast 
 • Programming solutions: who, what, why 
    and when? 
 • What are component manufacturers doing 
    to support the supply chain? 
 • Sourcing obsolete components: your options 
	 •	Benefits	of	sourcing	globally	
 • Comparisons of delivery times 
 • Excess stock, what’s it worth?

Word & Image Count
Double Page Spread 1,000 words + 6 images
Full Page  500 words + 3 images
Half Page  300 words + 2 images
Quarter Page  150 words + 1 image

Editorial Guidelines 
Purchasing Focused
Our readers are non-technical purchasing professionals 
employed at electronics OEMs and CEMs. They are 
involved in purchasing components and outsourcing 
their companies’ manufacturing contracts, then managing 
the commercial relationships. Thus, the article subject 
should be non-technical and purchasing related.

Impartial
The article should be impartial and subject focused, 
Not a direct sales pitch.

Educational
Electronics Sourcing’s articles are designed to 
be educational, helping purchasers make better 
buying decisions.

Gold Standard
To start the creative process, a ‘gold standard’ 

article for Electronics Sourcing would answer the 
following questions:

1. What trends are impacting your industry now and 
in the near future (opportunities and challenges)?

2. How are these trends impacting purchasers?

3. What should purchasers do to respond 
to these trends?

4. What are your company’s plans regarding 
these trends?

* Please note: All images must have a resolution of 300 dpi and be supplied with captions. Company logos cannot be used as images with editorial content and contributors 
must also hold the copyright to any images provided.



What makes Electronics 
Sourcing magazine tick?

Useful Information for Marketeers 
Q. We only want to advertise online

A. MMG’s regular reader research confirms that 88% want 
to receive the publication in print format. As buyers get 
bombarded with e-mails from companies trying to sell to 
them, they’re actively against receiving 3rd party e-mails. 

Q. We only want to advertise to design engineers

A. 71% of electronics purchasing professionals work 
alongside the design engineering team at the earliest 
design stage. Buyers have lots of input with recommending 
certain branded components and planning for the life span 
of the product with component availability.

Q.	I	have	been	offered	a	much	cheaper	advert	in	
another magazine

A. Trade publications are all different and the main 
differences are, our magazines are published early in 
the month, circulation investment and freshness of data, 
independent proof of postal mailing such as an ABC audit 
or postal docket, editorial quality to generate readership 
and paper & print quality. 

Our advice is to investigate a publications circulation 
quality and freshness, proof of publication print and post 
mailing.

2021 MEDIA GUIDE

ESUK
Other 

Magazines

Published exclusively for electronics purchasing 
professionals

Most up to date requested circulation from latest 
ABC Audit

Sister magazines published for readers in Europe & 
North America

Editor who has edited electronics design, manufacturing 
and purchasing publications 

Publisher who openly invites advertisers to view 
quality and freshness of circulation

Publisher who’s print publications are 100% for 
the electronics industry

Editor & Publisher who have a combined 54 years 
working in the electronics publishing industry

Comprehensive reader research published annually 
for UK/ European & North American readers

Buyers Guide section published specifically for 
electronics purchasing professionals

Member of the world’s largest electronics component 
industry association – ECIA

Publisher who has regular research meetings with 
readers to identify latest buying trends
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The 2021 Sourcing Guide 

Also included in Electronics 
Sourcing UK
The handy A5 Sourcing Guide is designed to help 
Purchasing Professionals find new and alternative 
suppliers. The guide is divided into two distinct 
sections and published in July each year.

Benefits of advertising into 
The Sourcing Guide
• 9,000 hard copies are printed and sent out with July’s    
   edition of Electronics Sourcing UK & Ireland
• Copies are printed and distributed globally at trade   
   shows throughout the year in the UK ,USA and Germany 
• The only ABC Audited directory for 
   Purchasing Professionals
• One off rate for a full year’s worth of exposure
• Available in print and digital format
• Full A5 Page Advert plus Services Listings

*The 2020 Guide recieved over 2,000 views on LinkedIn and the post was trending in #electronics by the LinkedIn algorithm.
*categories can be added at no additional cost
Dimensions for a Full A5 Page Advert: 148mmW x 210mmH + 3mm Bleed
Rate: One off payment of £595 for the year

Electronics Sourcing Online 

Electronics Sourcing Website
Per month on ESUK website
Block Advert  £295 pcm
Banner Advert  £500 pcm
Skyscraper Advert £500 pcm

eNewsletter Entry
Article   POA
Banner   POA

Mechanical Data
   Width x Height
Block Advert  125 x 125 pixels
Banner Advert  728 x 90 pixels
Skyscraper Advert 120 x 600 pixels
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The free finders service that purchasing 
professionals have been waiting for!
 
During 2020 and with the impact of the pandemic, 
Electronic Sourcing readers have contacted MMG 
Publishing to request help and assistance to source 
components due to workloads / lack of stock or hard 
to find components. To assist readers requirements, 
Component-Sourcing is a new free sourcing service 
provided by the publishers of Electronics Sourcing 
magazine.
 
This is a free service to readers of Electronics Sourcing 
and supporters of Electronics Sourcing North America, 
Electronics Sourcing Europe & Electronics Sourcing 
UK & Ireland.

Readers simply visit component-sourcing.com enter their 
component part numbers and quantity required. These 
component requests will then be forwarded to supporters 
of Electronics Sourcing magazine globally. Buyers can also 
obtain component searches using Trustedparts.com
 
Try this new component sourcing service at
component-sourcing.com



Our Partners

The Electronic Component Show

Electronic Components Supply Network

ES UK & 
Ireland and  The 
Sourcing Guide

Circulated to 8,699 
purchasing professionals 

in the UK & Ireland

sales@electronics-sourcing.co.uk 
+44 (0)1892 613400

eBOM.com
Your source for the latest 

electronics news, technical 
papers and component 

releases

ebomsales@ebom.com
+44 (0)1892 613400 

European 
Head Office

MMG Publishing Limited
Suite 2, 1-3 Warren Court
Park Road, Crowborough
East Sussex TN6 2QX, UK

North
American Office
MMG Publishing US Limited

Normandale Lake Center
8400 Normandale Lake Boulevard  

Suite 920, Bloomington 
MN 55437, USA

Component 
Sourcing

The free finders service that 
purchasing professionals 

have been waiting for 

sales@mmgpublishing.co.uk 
www.component-sourcing.com

ES North America
Circulated to 72,000 

purchasing professionals 
in North America

sales@electronics-sourcing.com 
+1 866 364 0951

ES Europe
Circulated to 33,000 

(including 12,000 D-A-
CH region) purchasing 
professionals in Europe

sales@electronics-sourcing.eu 
+44 (0)1892 613400
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